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European Economic and Social Committee

Employers’ Group

What development opportunities 
does TTIP bring to Europe?
Introduction

Transatlantic Trade and Investment Partnership is the biggest 
and most ambitious free trade agreement currently being 
negotiated by the European Union. Talks began in June 
2013 during the G8 summit in the UK. In October 2014, the 
seventh round of negotiations took place in Washington. 
The negotiations are expected to be concluded in 2015 and 
the ratification process would get underway in 2016. Given 
the US political calendar (presidential elections in 2016) and 
the complicated ratification procedures in the EU (approval 
from all 28 Member States is required), experts agree that the 
window of opportunity is narrow.

Economists believe that an agreement with the USA will be 
advantageous for both the European Union and the USA, and 
the negative effects of trade liberalisation will be marginal. 
Benefits from the agreement are expected to outweigh the 
costs significantly. According to calculations made by the 

Centre for Economic Policy Research in London, the agreement 
will bring the EU and US economies EUR 120 billion and EUR 
95 billion in gains, respectively. Economic growth will translate 
into more jobs.

Thanks to TTIP, EU exports to the USA will increase by 28% (EUR 
187 billion). Increased trade with the USA will also stimulate 
global trade. EU exports will grow by 6% (EUR 220 billion). 
The automotive industry will see the biggest increase in sales. 
Today, this sector is subject to high tariffs and high costs as a 
result of differences in safety standards for cars. The TTIP will 
also bring major benefits to the metal sector, processed food 
and chemical industry. Business representatives on both sides 
of the Atlantic strongly support TTIP.
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Opportunities and challenges brought  
by TTIP

As with every free trade agreement, the first and the most 

obvious opportunity brought by TTIP is the reduction of tariff 

barriers. Trade flows between the EU and the US amount to an 

estimated EUR 2 billion daily; with such a volume of trade, even 

a small reduction in custom duties could provide significant 

savings for consumers and boost trade.

Experts judge that the biggest benefits can be expected 

from fewer non-tariff barriers. Bureaucratic hurdles alone are 

equivalent to customs duties of 10-20%. Common standards 

and health and safety regulations will enable both European 

and American companies to enter the transatlantic market; 

this will ultimately create the biggest free trade area in the 

world.

Removing non-tariff barriers to trade with the USA is especially 

important for small and medium-sized businesses, which – 

given their limited budgets – suffer most from high regulatory 

costs. Unlike big businesses, small companies cannot afford 

legal counsel or to adapt production to American standards. 

An EU-US agreement will open a new market to European 

small and medium sized enterprises.

According to the European Commission, estimates of direct 

benefits differ among Member States. Due to the structure 

of the European economy and value chains, a number of 

countries will benefit indirectly (for example, increased 

exports of German cars will also be advantageous to Polish 

and Austrian companies producing car parts).

Certain sectors of the economy identify potential challenges 

arising from TTIP. Energy-intense industries are afraid that the 

energy price gap between the EU and the US will weaken their 

competitiveness on the transatlantic market. On the other 

hand, the agreement will put pressure on European policy-

makers to reform certain policies (for instance, energy policy) 

in order to safeguard the competitiveness of EU companies.

Manufacturers of agricultural products from both strongly 

subsidised markets are concerned about exposure to 

competition from across the ocean. Moreover, there are 

numerous concerns among European consumers about the 

issue of GMO foods and hormone-treated meat.

According to representatives of American business, companies 

in the US see great potential in the European market. US 

business sees Europe as a bigger market and is aware that in 

the first phase of the agreement, European companies will 

benefit more because of their experience as exporters.
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Global perspective

TTIP goes much further than a traditional free trade agreement. 

The deal will establish a set of standards and rules that cannot 

be ignored in future trade agreements with third parties. 

The creation of a transatlantic market will oblige other trade 

partners, including China, Russia, India and Brazil, to largely 

follow the rules set by the EU and the US.

It is therefore crucial to retain investor-state dispute 

settlement (ISDS) as a part of TTIP. Securing investors’ rights 

in the EU-US agreement will guarantee an adequate level of 

protection in future deals with other countries. As underlined 

by participants in the discussion, there are more than 1400 

bilateral agreements already in force that contain mechanisms 

similar to the ISDS proposed in TTIP, and which work well; 

therefore, there is no real threat coming from this particular 

part of the agreement.

TTIP should be seen as the completion of a transatlantic 

partnership in a broader context. Closer transatlantic 

cooperation will enable the EU and the US to address 

challenges from outside more effectively; the agreement will 

also strengthen the EU’s energy security.

The EU’s Single Market and the US market are the two most 

developed markets in the world in terms of health and safety 

regulations and consumer protection standards. Contrary to 

the arguments made by TTIP’s opponents, negotiators on both 

sides of the Atlantic insist that standards will not be lowered as 

a result of the deal.

TTIP has an entirely unjustified negative reputation in 

both societies. Debate on the agreement has drifted from 

economic arguments to demagogy and myths. All available 

studies underline the positive impact on economies and 

labour markets. Even though trade negotiations cannot be 

fully public, information on TTIP from the negotiating parties 

should be more abundant and more detailed to shore up 

public support. A broad coalition of social partners could be a 

more effective tool for communicating TTIP. 
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commerce, services and agriculture in the 28 Member States of the 

European Union. Our members are genuinely committed to putting 

their own experiences to good use to further the European venture. 

The European Economic and Social Committee is the only European 

institution that brings together entrepreneurs and people fully 

involved in the economic and social life of their home country. We 

make the voice of business heard at European level.
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