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Dear readers, 

The seventh round of TTIP talks takes place in Washington at exactly the same 

time as our meeting in Sopot, Poland to discuss what development opportunities the 

TTIP can bring to Europe. The employers, both in Europe and in the US, are 

convinced that this ambitious agreement creates unprecedented opportunities for 

business, consumers and ultimately all citizens.  

As the EESC rapporteur on the TTIP, I have experienced how difficult the 

dialogue on the TTIP between employers, trade unions and NGO’s can be. But we 

have succeeded in reaching a constructive compromise and the opinion received 

overwhelming support. I believe that broad public support for the TTIP is only 

achievable through frank and rational discussion.  

Below you will find an account of the strong and consistent views of the 

employers in the discussions on the TTIP. We have invited top representatives of the 

business community in Europe and the US to express their views on the positive and 

negative aspects of transatlantic trade. I hope that these views will be taken into 

account by the negotiators and carefully considered also by the TTIP's opponents. 

Jacek Krawczyk 

President of the Employers’ Group, EESC 
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EMMA MARCEGAGLIA 

TTIP is an unprecedented trade and investment 

agreement that intends to bring the two largest and 

already most integrated economies in the world even 

closer to each other. To reach this objective we need to be 

innovative and find creative solutions for long-standing 

problems. 

The agreement needs to be comprehensive, addressing both 

tariff and non-tariff barriers, providing economic operators 

with a more business-friendly environment.  Our ultimate 

objective is to boost trade and investment in order to allow 

newcomers, in particular SMEs, to fully explore the benefits of 

the transatlantic market. 

We know from experience that having to comply with 

different testing procedures, two sets of standards or different 

rules of origin is a burden for companies, especially for the 

small enterprises. Independent studies show that these costs are 

equivalent to a custom duty in the order of 10% - 20% and can 

effectively prevent an SME from entering the transatlantic 

market. 

Although tariffs are low on average (with exceptions like 

textiles or processed food) the huge volume of traded goods 

and services will allow for considerable gains from tariff 

dismantling. This will benefit primarily consumers on both 

sides of the Atlantic Ocean as they will have a wider choice of 

goods at more competitive prices. 

Business is not aiming at deregulating or reducing the level 

of standards in the EU or the US via TTIP. Our goal is to 

approach regulations whenever possible ensuring that 

companies fulfilling the necessary conditions to sell their goods 

in one of the markets are also able to export them to the other 

without having to undergo additional testing. 

By setting a horizontal framework that promotes 

transparency, favours progressive convergence and encourages 

cooperation between regulators we hope to find a sustainable 

solution to the benefit of companies and consumers alike. 

The industrial and services sectors play a key role in this 

process by putting concrete proposals on the table for 

legislative convergence between the EU and the US whenever 

differences are not of a substantive nature. 

Much can be achieved without jeopardising the right of the 

EU or the US to regulate whilst ensuring a high level of 

protection for consumers, workers or the environment. 

Hopefully these high-class standards can be taken into account 

later in other bilateral and multilateral agreements. 

TTIP is a golden opportunity to obtain additional public 

market opening at federal and state levels, going further than 

current commitments in the WTO’s Government Procurement 

Agreement.  European businesses would like to benefit of a 

similar treatment in the US market as the one granted to US 

companies when it comes to public contracts. This includes all 

areas currently subject to “Buy American” provisions as well as 

other legislation granting preferential treatment to goods or 

services of US origin. 

The EU urgently needs to diversify its sources of energy 

supply. We must find new energy sources within Europe as well 

as external suppliers that can provide reliable and long term 

solutions. The US is certainly a possibility and TTIP should 

include a chapter or specific energy provisions addressing all 

existing measures currently restricting exports. 

 Investment is a key issue in the transatlantic relationship 

and should be part of TTIP. The agreement is a once in a 

lifetime opportunity to put a modern, transparent and efficient 

mechanism of investment protection in place through a state-of

-the-art ISDS (Investor to State Dispute Settlement). 

These are complex negotiations but European businesses 

are firmly convinced that we cannot miss this chance to 

eliminate unnecessary costs and generate new business 

opportunities that will translate into concrete welfare gains for 

companies, both big and small, as well as for workers and 

consumers. 

TTIP- what EU business 

is aiming for?  

President 

BUSINESSEUROPE 



PETER CHASE 

Vice-President, Europe 

U.S. Chamber of Commerce 

The U.S. business community strongly supports rapid 

conclusion of a comprehensive and ambitious 

Transatlantic Trade and Investment Partnership (TTIP), 

and firmly believes such an agreement will be good for 

Poland, the United States, the European Union and the 

crucially important U.S.-EU relationship. The U.S. 

Chamber, other business associations and hundreds of 

companies operating in the United States (including numerous 

European firms) joined together in the Business Coalition for 

Transatlantic Trade even before the talks were launched to 

press for an agreement that will: 

 eliminate duties on trade in goods; 

 liberalise cross-border trade in services; 

 expand public procurement opportunities; 

 promote and protect investment; 

 overcome unnecessary divergences in regulation; and 

 improve the rule of law governing international trade 

generally. 

The United States and European Union can – and 

must - reach such an ambitious agreement, and do so quickly. 

Our economies, while recovering, need the stimulus TTIP will 

bring. The EU Commission forecasts EU GDP would be 0.5% 

higher than it otherwise would have been ten years after 

implementing TTIP, injecting some €800 billion into the 

economy over that period, and creating some 1 million new 

jobs in Europe, including nearly 100,000 new jobs in Poland 

alone. This is prize worth pursuing! 

Poland would be one of the major beneficiaries of this new 

growth. While Poland’s overall direct trade with the United 

States, at $8 billion, is relatively limited, its indirect 

exports - primarily through intermediate products (like auto 

parts) sold to Germany – are substantially higher.  And U.S. 

companies operating in Poland, with some $62.5 billion in 

assets and nearly 160,000 employees, believe TTIP could help 

them expand substantially to their $40 billion in annual sales – 

and thus the work force they need.   

But even more important is that TTIP, if done properly, 

should benefit Poland’s small and medium-sized businesses, 

which are particularly strong in sectors such as apparel and 

leather goods, shoes, pharmaceuticals and cosmetics, IT and 

electronics, furniture, etc. The internet brings Main Street 

U.S.A. to the doorstep of every Polish entrepreneur who 

makes everything from traditional foods to sophisticated 

jewelry.  TTIP will promote a “single electronic window” to 

help these new-to-market exporters overcome the bureaucratic 

hurdles to exporting to the United States. 

And closer partnership between U.S. and EU regulators can 

both help them better do their jobs of protecting our 

consumers and the environment, while at the same time 

making it easier for smaller firms to comply with those 

regulations.  As one example relevant to Poland: any company 

wanting to export foods to the United States needs the Food 

and Drug Administration to certify it follows good 

manufacturing practices that ensure safe food.  But FDA can’t 

visit every factory, meaning some firms can’t even have the 

right to export.  If instead FDA can rely on European 

regulations and regulators to certify Polish food factories, new 

companies can come into the market and sell Polish foods to 

the many Americans whose families come from this country.  

Building bridges like this between U.S. and European 

regulatory systems can happen only when regulators on both 

sides believe we have essentially equivalent levels of protection 

– which is usually precisely what our citizens demand. 

TTIP will expand our economies, create new jobs and 

protect our interests, even as it strengthens the ties between 

the United States and the European Union.  We need to stay 

focused on this, and conclude the deal as quickly as possible.  

TTIP, U.S. Business and Poland  



CHRISTIAN VERSCHUEREN  

Director-General, 
EuroCommerce  

Common regulatory standards: 

are they achievable?  

TTIP is a good deal for Europe. The transatlantic commercial relationship, 

representing over 50% of global GDP and 30% of global trade has a lot to gain from 

the opportunities that a well-conceived EU-US free trade deal offers. The retail and 

wholesale sector - along with consumers, farmers, industry, and other 

stakeholders - have a legitimate interest in such an important agreement, and the 

manifold efforts undertaken by the Commission for an informed and transparent 

debate need to be acknowledged. 

Measures which will enhance predictability, legal certainty and transparency, together 

with the removal of red tape and technical barriers are key to attaining the competitive 

strength our businesses need. Beyond the red tape and past the barriers to trade, one main 

issue that remains at the forefront of stakeholder discussions during the negotiation process 

is that of regulatory standards. Bridging the gap in standards, particularly in certain sectors, 

has been seen as a sticking point to the future of TTIP.  

It is not always possible to have common regulatory standards. Neither the EU nor the 

US will agree to a deal where standards are lowered, and as Commissioner De Gucht 

remarked in a recent speech, where the gap in approach is too wide, rules shouldn’t be 

changed. European retailers and wholesalers consciously apply safety, consumer, 

environmental and social standards that often exceed the prevailing statutory norms, for 

example when applicable to foodstuffs. It is essential to ensure that European standards are 

in no way lowered through an agreement, and that an adjustment to the respective higher 

standard is allowed to be made possible if needed.  

This being said, there is room for  harmonising standards across the Atlantic. Different 

product safety standards between the EU and US are not always justifiable and create 

unnecessary costs. For example, the US Consumer Product Safety Improvement Act 

demands burdensome testing for European retailers and wholesalers without adding any 

value.   

The fact that the US does not accept ISO care symbols on textile labelling requirements 

also creates unnecessary burdens and costs. These requirements should be fully harmonised 

to maximize the potential of EU-US trade. Needless to say, agreed measures should be 

harmonised throughout all 50 US states.  

Whilst common standards may not be possible to be attained in certain areas, there is 

still some room for improving consistency in other areas, such as in customs clearance 

procedures and regulatory measures. The mutual recognition of the high standards already 

in place within each region would additionally encourage trade between the EU and US. 

For example, the mutual recognition of many health and safety standards for workers could 

reduce repetitive, cumbersome and time consuming paperwork and record keeping 

requirements on both sides. 

The EU and the US have a lot in common when it comes to consumer safety, 

environmental protection, or social standards. Whilst some regulatory standards may never 

able to be common, others should be harmonised or mutually recognised. This will not 

only reduce time-wasting burdens and duplicated requirements, it will help to further 

encourage trade. In turn, this will foster growth and help create jobs. That’s why TTIP is a 

good deal for Europe. 



VALERIA RONZITTI 

General secretary, CEEP  

Public procurement in TTIP :  

the way ahead  

Reciprocity is key 

The EU-US procurement market is worth five trillion US dollars (three trillion in the 

EU, two in the US) and represents around 15% of the total size of the EU-US economy. 

CEEP sees this as an ‘offensive’ area in the TTIP because, legally speaking, the EU market 

is more open than the American market. For instance, all 28 EU Member States apply the 

World Trade Organisation Government Procurement Agreement (GPA) laying out the 

market opening obligations. By contrast, only 37 of the 50 US states apply the GPA.  

There is room for improvement on the US side and we are concerned by recent 

Congress threats to reduce government agencies’ powers to waive 'Buy American' mandates 

if they prove too costly. There is no equivalent push for ‘Buy EU’ regulations, but we are 

advocating enacting ‘reciprocity’ legislation to make the opening of EU procurement 

markets conditional upon the other trade partner doing the same. 

Safeguarding European regulations 

Public procurement accounts for 19% of EU GDP, making it a powerful lever for 

achieving specific societal goals. Public procurement rules were significantly harmonised in 

the European Union on 15 January 2014 with the adoption of the Public Procurement 

Package by the European Parliament. This package recognises public authorities' freedom 

of organisation when providing public services (in-house or outsourced to private 

companies), making recognition of public-public cooperation clear in EU secondary law. 

The directive also gives public authorities more and better tools to select the best offer.  

Under the Directive, concession award criteria must be objective to ensure an overall 

economic advantage for public authorities. An additional provision allows environmental, 

social or innovation-related criteria to be included in the award process. Public authorities 

have the option to refuse to grant concession contracts to economic operators who 

repeatedly fail to comply with environmental, social or labour law obligations. All these 

principles are of significant value for CEEP and its members. 

The importance of the EU Public Procurement Package 

The political agreement between institutions on the directive on concessions and the 

Public Procurement Package is a major step forward for the internal market. Clear rules 

now apply to the awarding of concession contracts, for both works and services, putting an 

end to the patchwork of national rules and interpretations of EU principles and case law. 

Providers of services of general interest have now started to implement this new directive 

everywhere in Europe. 

Therefore, it is of primary importance that the scope of the negotiations on Public 

Procurement in TTIP respects the principles and rules of the newly-adopted Directive on 

Public Procurement. Finally, it is absolutely essential for the EU and the US to find a 

common and fair approach on public procurement in order to forge a united front in future 

WTO negotiations on procurement.  



PEKKA PESONEN 

Secretary General 
Copa-Cogeca  

The negotiations for a Transatlantic Trade and 

Investment Partnership (TTIP) agreement between the 

EU and US offer both opportunities and challenges for 

European agriculture.  

Copa-Cogeca’s key concern is about the logistical problems 

involved when exporting produce to the US, such as costly 

labelling and shipping rules. These barriers to trade must be 

overcome to ensure a successful outcome to the free trade talks 

between the EU and US.  

We believe that the agriculture negotiations in the free trade 

talks between the EU and US are not too tough to handle. The 

fact that 40% of agricultural raw materials processed by the EU 

food industry come from non-EU countries shows that the EU 

is already open to global trade. Around 70% of EU agricultural 

exports are also processed products such as cheese, wine and 

processed meat at the high value end of the market. And we 

are seeing positive trends for these products. The meat 

sector - beef, poultry and pork – will be more sensitive.  

But the biggest obstacle to trade comes from unnecessary 

red tape and barriers to trade, costly rules and obligations, such 

as labelling and packaging requirements. For example, EU dairy 

producers face huge obstacles when trying to market "Grade 

A" milk products in the US. In the fruit and vegetables sector, 

phytosanitary barriers prevent European fruit from entering the 

US market. This must be addressed. It is crucial to ensure that 

non-tariff trade barriers are removed. We believe that most of 

the gains from a trade deal – three-quarters in fact – would 

come from lifting non-tariff trade barriers. We therefore urge 

negotiators to ensure that these are lifted.  

Together with the European food industry, we have put 

together a report on non-tariff barriers, which should be 

addressed as part of the SPS negotiations. The main purpose of 

this exercise was to pinpoint areas with a significant impact on 

businesses and jobs. In the future, we cannot accept that the 

food industry should outsource processing facilities to North 

America in order to lessen the burden of safety controls, as is 

the case today for instance, for the European dairy or foie gras 

sectors.  

Production standards also have to be respected. European 

citizens expect our agriculture to deliver high quality food and 

services which respect high production standards. That is why 

it is crucial for us that any agreement is fair and respects 

consumer expectations and EU production standards and 

ensures regulatory convergence where possible. In particular, 

the use of hormones and other growth promoters in meat 

production and the chlorination of chicken are not allowed in 

the EU. This must be respected by the US. Strict animal 

welfare rules are also applied in the EU and imports should 

apply the same standards. Increasingly, consumers on both 

sides of the Atlantic are interested in how their food is 

produced.  

In addition, the negotiations between the EU and US 

should be looked at as more than simply channelling agri-food 

trade from one side of the Atlantic to the other. The result 

should also promote international standards. The principle of 

regionalisation should be included in the EU-US veterinary 

agreement as an example of an international standard that 

benefits all farmers. If we are not able to promote international 

standards in the agri-food sector together, we will lose an 

opportunity to establish favourable conditions to tackle global 

competition over the next 20 years.  

Finally, following the political decision last March, we urge 

the US authorities to allow the export of European beef to the 

US market as soon as possible. The EU system of geographical 

indications (GIs) which protects European quality produce 

from imitations must also be acknowledged. For producers in 

some EU regions and sectors, this is crucial for keeping the 

value added at farm level. Also, it is important for consumers 

that the authenticity of the product is guaranteed.  

Despite the different views of the trading partners, it would 

be in the interest of both US and EU farmers and their 

cooperatives if a comprehensive bilateral trade agreement is 

reached.  

Transatlantic trade talks: 

challenges for European agriculture  



PETER FAROSS 

Secretary General 

UEAPME  

How can TTIP be 

beneficial for SMEs? 

The number of SMEs working internationally is still low in Europe, even though 

it increases every year. According to various studies about 1/3 of SMEs are working 

with other EU Member States. Only about half of these SMEs working 

internationally are active in markets outside the EU. It is expected that in the 

coming years, the majority of growth will only be generated outside the EU, 

therefore the number of SMEs working internationally needs to increase. 

This is why, in principle, UEAPME supports TTIP. We are expecting that a carefully 

drafted TTIP could lead to an increase in economic growth and employment from which 

SMEs would also benefit. However, it is necessary that a number of preconditions are 

fulfilled. 

The impact of the agreement needs to be carefully assessed. Indeed, it will not be 

sufficient to take into account the demands of and consequences for exporting enterprises 

or for the users of certain imported products. The situation of small and micro enterprises 

that do not export or import but that will nevertheless be affected by the agreement 

especially needs to be assessed. A good example of this is the food sector: our small 

enterprises are the last level in the food chain and in direct contact with the consumers, 

consumers having the decision power to buy or not buy certain products. Every measure 

that could make consumers feel insecure should be avoided.  

This leads us to a second precondition. It cannot be denied that the negotiations are 

non-transparent. There is a clear and urgent need for more transparency. SME 

organisations (and other stakeholders) should get a workable access to the content of the 

negotiations so that they can consult with their members in advance of official TTIP 

negotiations. The limited and therefore symbolic SME representation in the advisory group 

is a worrying sign that the SME interests are not a real priority for negotiators.  

To ensure that SME needs are considered, we are demanding a specific SME chapter in 

the TTIP agreement. If TTIP really is about helping EU SMEs to increase their dealings 

with the U.S. and vice versa, it needs to be SME friendly. This could be best achieved by 

including the SME chapter in TTIP. Such a chapter must reflect the needs of SMEs, 

especially with regard to market access and trade rules. EU companies also need to be 

granted access to U.S. procurement and the “buy American” act needs to be abolished by 

TTIP. In the field of standards, we demand enhanced regulatory convergence, without 

jeopardising the autonomy of the European Standardisation System. The removal of non-

tariff barriers is needed and should be tackled by TTIP and needs to include the mutual 

recognition of products according to their origin as well as the avoidance of double 

certification. TTIP needs to pave the way for streamlining and recognising mutually 

compatible regulatory processes. This approach needs to ensure that the high standards the 

EU has on environmental, consumer or social protection are maintained.  

In conclusion, the needs of SMEs – the backbone of a healthy economy – must be 

taken into account when negotiating every chapter of TTIP. Therefore, more transparent 

negotiations, involvement of SME organisations throughout the whole process, impact 

assessments with SME tests (not only at the beginning but also during the course of 

negotiations) and a specific SME chapter in TTIP are essential to ensure that the SME 

needs and particularities are respected.  
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JE RO ME BANDRY  

Chair of the AmCham EU 

Transport, Energy and 

Climate Committee  

TTIP: Trade-related aspects of 

energy – challenges and 

recommendations  

The American Chamber of Commerce to the European Union (AmCham EU) 

believes that a comprehensive and ambitious EU-US trade and investment 

agreement will create a growth-oriented  investment climate in Europe and the US 

that would benefit business, employment and all citizens on both sides of the 

Atlantic. Consumers would have access to more innovative goods and services that 

are lower in cost and delivered more efficiently.  

AmCham EU has identified three challenging areas in energy that need to be addressed 

in transatlantic relations. 

US liquefied natural gas (LNG) exports  

Estimates of US natural gas resources have grown rapidly in recent years, primarily due 

to technology unlocking shale gas deposits once considered inaccessible or uneconomic to 

exploit. LNG exports from the US would give Europe the opportunity to further diversify 

its natural gas supplies. Arbitrary restrictions on natural gas exports undermine US efforts 

to promote global free trade. AmCham EU believes that the EU should insist that free 

trade principles be applied to oil and natural gas, the same as the thousands of other 

products produced in the US and exported globally. Moreover, the US Department of 

Energy should quickly evaluate and act upon pending LNG export applications within the 

bounds of the current legal framework. 

Fuel Quality Directive (FQD) 

The assignment of a higher GHG value for oil sands-derived crude and fuels (as 

proposed by the European Commission) constitutes a trade barrier that would have a 

significant impact on the EU refining industry’s competitiveness. Moreover, AmCham EU 

believes that it will not contribute to reducing global GHG emissions, given that the 

differentiated feedstock will be reallocated to other (non-EU) markets. The FQD will create 

a disproportionate administrative burden and require the creation of a chain of custody to 

trace the feedstock of any fuel sold in the EU; reporting will be inaccurate and practically 

impossible to verify, opening the door to misrepresentation and fraud. Because the 

differentiation in crude feedstock imposed by the EU may be considered arbitrary and 

legally challengeable, the FQD will strain the trade relationship with the US and could lead 

to retaliatory measures. AmCham EU recommends that a single EU GHG default value for 

crude refined in the EU should be supported. 

Emissions 

The EU and US maintain highly complex and far-reaching regulatory regimes for 

emissions of conventional pollutants. At national level in the US, and at regional level in the 

EU, these regimes are generally in alignment but also show divergences. AmCham EU 

recommends a regular high-level dialogue between the relevant EU and US authorities to 

review the full range of defined and upcoming emissions requirements and to explore 

whether such requirements can be rationalised in a way that further enhances transatlantic 

alignment and harmonisation without compromising the environment. 


